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Forging partnerships  
for a better future

R abo Partnerships makes me 
tremendously proud. It clearly 
shows how we can use our 

knowledge, networks and financial 
resources to improve the global food 
system. Whether it is through investing 
in rural banks in Africa and South 
America, seconding Rabobank specialists 
to projects abroad or managing 
international partnerships, Rabo 
Partnerships provides daily evidence  
of how Rabobank is fulfilling its mission 
of Growing a Better World Together. 

One of Rabo Partnerships’ most exciting 
current projects is managing our 
participation in the new AGRI3 Fund  
that we announced with UN Environment 
in 2017. The fund will make up to  
$1 billion available to support farmers to 
move toward more sustainable practices 
while rising to the challenge of feeding 
a growing population. Forest protection 
and climate-smart agriculture are key 
to meeting global food demand in the 
future – but making these practices a  
reality requires knowledge, networks, 
and finance. That is where Rabobank and 
Rabo Partnerships can make a difference.

 

Our partnership with UN Environment 
is just one example of what we can 
achieve when the bank’s investment 
and advisory services come together. 
Rabo Partnerships runs many more 
projects, such as supporting local 
financial institutions and helping to 
professionalize agricultural cooperatives 
for smallholder farmers, which help 
provide improved access to markets and 
vital services. In addition to our advisory 
services and partnerships, the selective 

Berry Marttin  
Member of the Managing 
Board of Rabobank

investments we make - whether direct  
or via Arise - create even more scale.  
The benefits are threefold: financial 
inclusion, rural development, and food 
security. 

For me, Rabo Partnerships truly represents 
the “together” in our shared vision of 
Growing a Better World Together. I hope 
you will join us on this journey, and read 
on to learn more about how Rabobank is 
forging partnerships for a better future.
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In our vision, giving farmers access to financial services is the catalyst for boosting 

rural development and enhancing food security. For example in Ivory Coast we work 

together with partners in the cocoa industry on two fronts. First, we assist coope-

ratives to professionalize so that they can become bankable. Second, we work with 

banks to increase their understanding of cooperatives and assist them in developing 

new financial solutions, in this case specifically for the cocoa farmers’ cooperatives. 

In this way, we bridge the gap and bring cooperatives and local financial institutions 

closer together. We focus on the ecosystem of agricultural production, combining 

our knowledge about the agricultural value chains with capacity building of local 

financial institutions.

Financial inclusion:  
catalyst for rural development  
and food security

T
he collapse of the Berlin Wall 

in 1989 marked the end of the 

Cold War and the beginning of 

a new era. This momentous year 

also heralded a period in which Rabobank 

broadened its focus to harvest new 

business opportunities and raise prosperity 

in Eastern Europe. Drawing on more than 

a century of experience in the field of 

banking, agriculture and cooperatives, 

Rabobank was well placed to serve the 

needs of this changing world. In 1989 

we created Rabo International Advisory 

Services (RIAS) as a dedicated consultancy 

company to leverage the knowledge and 

experience that Rabobank staff could bring 

to these new markets. Soon the scope was 

increased beyond Eastern Europe to Africa, 

Latin America and Asia.

RIAS was soon invited to start investing in the 

financial institutions that were benefiting 

from Rabobank’s knowledge sharing. 

However, it was not until 2005 that we 

made the first investment in a local financial 

institution. Not in Eastern Europe, but in 

Tanzania, with the acquisition of a strategic 

shareholding in the National Microfinance 

Bank. That was when Rabo Development 

was established as a dedicated holding 

company to manage investments in 

financial institutions in emerging markets. 

By linking the investment to advisory and 

management services, we have helped 

banking partners to sustainably grow their 

business, contribute to financial inclusion 

– especially in rural areas – and become 

leading market players.

In 2018, Rabobank merged the advisory 

and investment activities of RIAS and Rabo 

Development into Rabo Partnerships. By 

joining forces we are even better equipped 

to explore new frontiers and contribute 

Rabobank’s knowledge, networks and 

finance for financial inclusion, rural 

develop ment and food security in 

emerging markets.  

Today, there is an urgent need to rethink 

global food systems to feed an extra 

2 billion people by 2050. While many 

“ Our investments create 
non-financial impact 
and financial return.”
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emerging markets still suffer from 

stagnating agricultural yields and rural 

poverty, they are likely to become key 

in solving global food issues. Today we 

offer advisory and investment activities in 

Latin America, Africa and South-East Asia, 

emerging markets which seamlessly align 

with Rabobank’s mission of Growing a 

Better World Together.

 

Enabling access to financial 
services in rural areas
In many developing and emerging 

markets large parts of the population are 

dependent on a fragmented agricultural

economy consisting of many smallholder 

farmers. Local banks tend to see agriculture 

as a high-risk sector (because of its price

volatility and weather impact, among 

other factors) and are wary of providing 

financial means needed by the sector to 

professionalize and grow. By introducing 

broad-based retail banking concepts in rural 

markets, we demonstrate how risks and 

costs can be reduced to acceptable levels, 

leading to a viable business case. We assist 

local financial institutions in their efforts to 

grow and prosper while working on financial 

inclusion. This in turn helps to enhance rural 

development and food security.

Partnering is key
As we believe that strong institutions are 

key to development, we always seek to 

work with financial institutions or farmer 

producer organizations that demonstrate 

a willingness to change. We know it takes a 

shared vision to create a strong foundation 

for change. Over the past 30 years Rabobank 

staff have worked as consultants on a 

wide range of advisory assignments: 

from IT and credit to risk management, 

product development and HR, depending 

on perceived needs of the project at 

hand. Our people also advise on strategy 

planning, business planning and actual 

implementation support. Knowledge 

sharing and working with peers are vital 

instruments for driving institutional change. 

This is what a partnership can produce.

Our investments are often preceded 

by advisory services. While we see an 

investment as the highest degree of a 

partnership, we restrict our position to a 

minority stake. After all, if development 

is the goal, the institutions should be 

majority owned by local people.

Financial return and social impact 
go hand in hand
Only by working on a sound financial 

return our partners can create a sustainable 

future. This does not mean that the 

investees should aim for maximum profits. 

Rather they should seek a clear balance 

between maximum impact in their  

markets and a sound financial return.  

Our investments are designed to create 

non-financial impact as well as a financial 

return. Which is why we establish our 

partnerships for the long haul. And 

why we invest in measuring impact, 

as demonstrated by the figures in this 

brochure.

“ We establish our 
partnerships for  
the long haul.”

My look to the future 
“Developing innovative solutions 

for F&A value chains is the future of 

banking in emerging markets. We drive 

financial inclusion and food security by 

joining forces with our partner banks, 

F&A clients, multilateral institutions, 

development banks, governments, 

fintech providers and other network 

partners. Growing a better world 

together is part of Rabo Partnerships’ 

DNA and has proven its success for  

30 years. Holistic thinking combined 

with dedicated action. “

Marianne Schoemaker

Managing Director Rabo Partnerships

“ By joining forces we are even better equipped  
to share Rabobank’s knowledge, networks  
and finance.”
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Rabo 
Partnerships

Global events

1989 - Fall of the Iron Curtain, which 
created a need for building new, strong 
financial institutions on which  
Rabobank could advise

2005 - UN 
International year of 

Microcredit

2005 -  
Founding of Rabo 
Development 

Early 90’s - many projects in Eastern Europe, 
later on expanding focus to Africa, Asia and Latin 
America 

30 years Rabo Partnerships

 2004 - 
Start of 

investments

 1989 - 
Start of Rabo 
International 

Advisory Services 
(RIAS)

2007 -  
Introduction of M-Pesa e-wallet

2009 - Appointment of 
H.M. Queen Máxima as the 
UNSGSA for Inclusive Finance 
for Development

2008 -  
Banco Regional Paraguay

Banco Regional is one of the 

largest banks in Paraguay 

allocating significant resources to 

agriculture but also serving retail, 

SME and Corporate clients .

Zanaco Zambia - 2007

In its thirty years of existence Rabo Partnerships 
established its ongoing activities in  
a changing world.

1989
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NMB Tanzania - 2005

BTM Mozambique - 2006

BPR Rwanda - 2007



“It takes a shared vision to create a 
strong foundation for change”

 2016 - Start 
of Network 
& Alliances

2011 - Global Findex is launched by World Bank,  
a comprehensive global data set on financial 
inclusion: 42% of adults in developing economies 
have an account

2012 - UN 
International Year 
of Cooperatives 2015 - Introduction of the United Nations’ Sustainable Development Goals

2011 - Banco  
Sicredi Brazil

Sicredi is the second largest financial 

cooperative system in Brazil serving 

retail, SME and agriculture clients all 

over Brazil and has a large presence 

in rural areas.

2015 - 
LAAD Latin-America

Rabo Partnerships includes the 

Latin American Agribusiness 

Development Corporation (LAAD) 

in its portfolio, since 1978 already 

a partner of Rabobank Curacao. 

LAAD finances small and medium-

sized, export oriented agribusiness 

enterprises all over Latin America 

and the Caribbean.

2015 - 
Banco Finterra Mexico

Banco Finterra, a partner of 

Rabobank Mexico since 2007, is 

managed by Rabo Partnerships. 

Finterra is a niche player in the 

Mexican financial system financing 

the Food & Agricultural value chain 

and SMEs. 

2014 - Launch of Rabobank 
Banking4Food Strategy

2017 -  63% of adults in 
emerging economies have an 
account (source Global Findex)

2017 -  
Establishing Arise

Arise was set up as investment 

platform for Sub-Saharan Africa  

by founding investors Rabo 

Partnerships, Norfund, and FMO.  

As part of the set-up of Arise,  

Rabo Partnerships transferred  

all of its investments in African 

partner banks to Arise.

2016 -  
Start of the Farm 
to Market Alliance 

2017 - 
Announcement of 
partnership with 
UN Environment

2018 -  
Joining the CEO 
Partnership for  
inclusion with  
UNSGSA 

2013 - 
dfcu Bank 
Uganda

2019
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Banco Finterra

LAAD (Latin America)

Sicredi

Banco FIE

Regional

Touton

Arise

Yoma Bank

FEDinvest

NBS bank

NMB

ABE

Boortmalt

Cal Bank

Zanaco

NMBZ

Moza Banco

Socremo

 Equity Bank

BPR

dfcu Bank

Direct investments Indirect investments via Arise

Past Advisory Services Current Advisory Services

Our investments & services

* The data provides a global overview of the portfolio. The figures relate to year end 2017 data of our investee partners and have not been audited.

Global Portfolio*

21
Branches

1,024 
Customers

$745 mln
Credit Portfolio

10
0% rural 

10
0%

 rural/agri 

98
%

 food&agri 

LAAD, Latin America. 8% shareholding

Banco Sicredi, Brazil. 24% shareholding

1,579
Branches

3.7 mln
Customers

$12.5 bln
Credit Portfolio

31
%

 rural/agri 

44
%

 food&agri 

15

% rural 

Banco Finterra, Mexico.15% shareholding

18
Branches

403
Customers

$193 mln
Credit Portfolio

94

% rural 

90
%

 rural/agri 

79
%

 food&agri 

Branches Customers Credit Portfolio

Banco Regional, Paraguay. 38% shareholding

36 90,199 $2.1 bln

46

% rural 

17
%

 rural/agri 

46
%

 food&agri 
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LAAD (Latin America)

Sicredi

Banco FIE

Regional

Touton

Arise

Yoma Bank

FEDinvest
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NMB

ABE

Boortmalt
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Zanaco
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 Equity Bank
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** As this information is not available for all partners, the percentage is likely to be understated.

Arise, Africa. 24% shareholding

Global
Consolidated outreach of our partners 

785

2,439

Branches

Branches

14.3 mln

18 mln

Customers

Customers

$5.2 bln

$21 bln

Credit Portfolio

Credit Portfolio

15
%

 ru
ral/agri** 

18
%

 rural/agri 

4%
 fo

od&agri**

37
%

 food&agri

55

% rural 

30

% rural 
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Why partnerships matter
Financial inclusion  
Across the world 1.7 billion adults have no access to 

basic payment services and saving accounts (source: 

2017 Global Findex database). Rural economies and 

informal markets rely on cash, which causes security 

risks, logistical challenges and reduced transparency. 

People can often only borrow from family and the 

local community, not from banks. 

When Rabobank imagines a better world it is one 

where everyone has access to appropriate financial 

services so they can transfer money, save, or get 

loans for personal growth or business development. 

Rabo Partnerships supports financial institutions 

to professionalize, scale-up and become financially 

sustainable. For example, strengthening branch 

operations, rolling out of ATMs and mobile banking, 

and enabling merchants to accept digital payments 

makes banking more convenient for clients. Rabo 

Partnerships provides investment capital (minority 

stakes), technical assistance and international 

networks to foster financial inclusion. 

Affordable, effective and secure financial services 

play a transformative role in supporting equitable 

growth and development goals such as poverty 

reduction, job creation, gender equality and food 

security.

Rural development 
Many rural households are involved in agriculture by 

default as part of a largely informal economy with few 

job opportunities and limited access to education.

When Rabobank imagines a better world it is one of 

rural livelihood where everyone has access to good 

living conditions including education, healthcare and 

adequate nutrition. These conditions – vital to human 

development – require a solid financial sector and a 

good agribusiness infrastructure. 

Rabobank contributes to a sound and sustainable 

financial infrastructure, even in less densely populated 

regions of developing and emerging countries. The 

bank’s roots in the rural areas of the Netherlands 

reveal how big the impact on rural livelihoods can be. 

Rabobank’s strategic partners distribute appropriate 

financial solutions and technical knowledge to their 

clients. By adopting new technologies they make 

innovation accessible at all levels of the food value 

Rabo Partnerships’ activities contribute to three themes: 
financial inclusion, rural development and food security. 
By means of knowledge, networks and finance we drive 
impact according to the visualized Theory of Change.

Exploring new frontiers10 Impact



chain, meeting the needs of the  

present without compromising the  

well-being of future generations. 

 
Food security 
Increasing global demand for food is placing 

great strains on the environment, on farmers and 

on the people who prepare and deliver our food. 

The growing demand stems from Africa and Asia, 

whereas the growing supply stems from Latin 

America – all areas where Rabo Partnerships has a 

strong presence and ambition. 

When Rabobank imagines a better world it is one 

where the additional two billion mouths to feed in 

2050 have access to a nutritious diet, produced in  

a sustainable way.

With its strategic partners Rabobank aims to change 

the way we grow, distribute and consume food. 

Our vision is to nourish everyone while respecting 

planetary boundaries and allowing agricultural 

entrepreneurs to make a decent living for  

their families. Rabo Partnerships has  

extensive know ledge on and experience in  

making agricultural value chains more productive, 

more sustainable and more attractive to finance. 

Working along the value chain, we support local 

farmer producer cooperatives to become more 

professional. We also assist Rabobank’s corporate 

clients to connect to these suppliers, improving 

green and sustainable sourcing of inputs. We view 

agribusiness as an ecosystem where all stakeholders 

need to be aligned. Thus, we emphasize blending 

public and private finance to ensure everyone’s food 

security for tomorrow.
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Partner bank Talent Program 
– the ultimate learning 
and leadership experience

The annual program for talented partner  

bank professionals and managers consists of an 

eight-week in-depth and tailor-made program at  

Rabobank. The unique life-changing experience 

helps talents to improve their personal develop -

ment as banking professionals, by exchanging 

knowledge, and creating global relationships and 

a network for life. The program started in 2011 and 

has been attended by more than 60 talents from 

partner banks. Not only does it give individuals 

the opportunity to grow and share their know-

ledge, it helps the partner banks as a whole in their 

development. 

Total Assets ($)

 4.9 bln | 13.3 bln

Deposits ($)

 3.1 bln | 15.2 bln

Loan portfolio ($)

 2.7 bln | 12.5 bln

Annual profit ($)

 100 mln | 700 mln

Branches

 1,112 | 1,575

Cooperative banking in 
Brazil with Sicredi 
Sicredi is the second largest financial cooperative 
system in Brazil. Like Rabobank, it draws on over a 
century of experience in creating rural initiatives 
to drive economic self-reliance. In partnership, 
Rabobank contributed to consolidating and 
professionalizing Sicredi’s more than 100 
affiliated credit cooperatives.

Rabo Partnerships and Sicredi started cooperating 

closely with management and technical assistance 

in 2008, leading to a minority equity investment 

in 2010. Today Sicredi has more than doubled 

many aspects of its operations. As a strategic 

partner Rabobank has been instrumental in 

Sicredi’s transition from a bank based on small local 

operations to the modern network of professional 

banking services offered today. Rabobank’s equity 

investment has boosted Sicredi’s asset growth while 

technical assistance and long-term management 

secondments have helped to drive change and 

professionalization: from the adoption of suitable 

IT systems and digital channels to development 

of a uniform product offering and service model. 

Rabobank’s reputation and networks also enhanced 

Sicredi’s reputation and ratings and Rabobank has 

introduced Sicredi to multilateral financiers. 

Financial inclusion and rural development are at 

the heart of Sicredi. Its presence in the agri sector 

accounts for 45% of its credit outstanding. Sicredi also 

has a unique presence as the sole financial institution 

in more than 200 cities of Brazil and offers financial 

education to over 200,000 children via schools. 

A 2018 highlight was the launch of the Woop Sicredi 

digital account, a cooperative financial solution for 

a connected young audience. The goal is to provide 

virtual solutions for financial needs, while at the 

same time contributing to the development of their 

community. Woop Sicredi is part of Sicredi’s digital 

transformation, which includes the progressive 

replacement of systems that process products 

and services (core banking). “The increase in the 

number of branches, along with our digital presence 

in Woop Sicredi, demonstrates our vision to meet 

the demands of consumers with a more digital 

profile, without losing the essence of being close to 

members,” says Sicredi’s CEO, Mr. João Tavares.

 2009 | 2017

Total Members/Clients

 1.6 mln | 3.7 mln

Exploring new frontiers12 Story



With a growing economy, Ethiopians love to 
drink a beer after a long working day. And they 
enjoy adding malted barley to their cooking too. 
The beer market in Ethiopia is growing annually 
by almost 9%.

When one of Europe’s biggest malt producers and 

Rabobank client, Boortmalt, decided to establish 

a malting plant in Ethiopia to meet the increasing 

local demand for malt, Rabo Partnerships was called 

in to secure the supply of domestically produced 

barley. This was easier said than done, since the 

barley production was characterized by low yields 

and an abundance of fragmented small farms. The 

question was: how to grow volumes and improve 

production quality whilst competing with reliable 

but expensive imports?

Building on local strengths 
As Ethiopia has a cash economy, Rabo Partnerships 

came up with an innovative way to expand the 

infrastructure of electronic vouchers which had 

already been introduced by the Ethiopian govern-

ment. Our strength is to look at existing local 

mechanisms and see how they can be used in an 

alternative fashion. This is how we consolidate 

existing infrastructures. 

The financing scheme allows farmers to receive 

vouchers in exchange for cash or a loan at their 

Rusacco. This voucher can be used to collect the 

inputs at the cooperative. When farmers deliver 

their harvest to the cooperative, they receive a sales 

voucher that can be exchanged at the Rusacco: for 

cash, to pay off loans or to deposit into a savings 

account. At the same time this scheme allows  

the cooperative to finance the farmers’ inputs.  

It also enables them to collect barley for a fair  

price because the cooperative has sufficient 

funds available. It is a solution that will help over 

30,000 farmers improve their harvest, realize  

higher revenues, and improve their financial 

management.

In the past the farmers sold their harvest for low 

rates to middlemen, who paid them in cash. This 

money was often not invested or saved, but spent 

quickly on consuming goods. The cashless vouch-

er system helps farmers to save and encourages 

financial plannning. It means they no longer need 

to borrow money to pay, for example, school fees, 

which can now be paid from their savings accounts.

“ Building  
capacity to  
serve the  
rural  
economy”

Securing supply in the malt 
value chain - Boortmalt 
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In Myanmar, Rabo Partnerships provides  
technical assistance for digitization to Yoma Bank 
as part of an Agrifinance Program. 

The unmatched agricultural potential of Myanmar 

has been severely challenged since the country 

opened its borders. How can we make sure that 

farming communities receive their fair share of the 

opportunities that arise when the economy opens 

up? At Rabo Partnerships we feel that the financial 

sector can play an important role, by assisting 

farmers as they strive to scale-up and become more 

professional.

Private banks like Yoma were only recently allowed 

to expand and grow. Under the Agribusiness Finance 

Program, to which Rabo Partnerships has contributed 

with technical expertise, Yoma Bank financed circa 

USD 120mln of agricultural equipment. Innovative 

agri-value chain financing products in maize and farm 

input financing had an outstanding loan balance of 

USD 14mln by the end of 2018. Furthermore, Yoma 

Bank was the first bank in the country to support 

the emerging micro finance sector, and to date has 

provided USD 46mln of wholesale funding to  

9 different microfinance institutions.

According to the FAO, sustainable mechanization can 

help to reduce poverty, achieve food security and 

improve people’s livelihoods. This is why Rabo  

Partnerships is keen to support this project.

In some parts of Myanmar farmers still plow with oxen 

and in remote areas people have limited access to 

financial services. The lack of financial and logistics 

infrastructure and long travel times to cities mean that 

people still keep their savings under their mattresses.

More professional farming, better yields
Yoma has developed several financial solutions for 

farmers that include seasonal financing, input  

financing (for seed, fertilizer, cattle feed, etcetera) and 

a hire-purchase product that is entirely digital. This 

involves a form of leasing in which agrarian equipment 

is financed with a first-loss buffer provided by a donor 

fund with better conditions than normally available in 

the market. With improved yields some Yoma clients 

can now fully own a first tractor after only two years 

thanks to the hire-purchase solution. It changes the 

sector as some farmers with tractors have developed 

into full agricultural contractors. They are no longer 

dependent on their own harvest but provide a service 

to other farmers. This is what makes people at Yoma 

tick: helping farmers to become more professional, 

produce more food and secure their livelihoods.

“Since inception in 2016, over 6,000 units of 

agricultural equipment have been financed by the 

program and it has benefited an estimated number of 

200,000 rural families directly and indirectly through 

the use of rental services, increased mechanization 

and increased access to finance.” Kalya Myint, Program 

Coordinator Yoma Bank.

“ We bring 
agriculture 
and local 
financial 
institutions 
closer 
together”

Digital lease agreements promote  
mechanization in Myanmar - Yoma Bank

Story 
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Agricultural production often leads  
to deforestation and land degradation. 
Deforestation accounts for half the 
climate impact of the rural agricultural 
sector. 

At the same time, the world population 

is growing while arable land and the 

number of farmers are decreasing. Forest 

protection, climate-smart agriculture, 

innovation and financial solutions are 

required. However, the financial risks 

associated with implementing such 

solutions are often deemed too high by 

commercial banks or too costly for farmers. 

The AGRI3 Fund enables commercial and 

development banks to take a leading role 

in kicking off the transition to more 

sustainable agriculture. The Fund offers 

banks guarantees to partly de-risk projects, 

the ability to offer longer tenors, and grant 

money for technical assistance. The Fund is 

part of a Rabobank and UN Environment 

partnership, which was launched in 2017 

to unlock USD 1 billion in capital for the 

transition towards sustainable agriculture.  

Rabo Partnerships acts as the linking pin to 

combine the knowledge, networks and 

financial solutions from leading private and 

public parties in the Fund. Other partners 

include Mirova Althelia as investment 

advisor, IDH as TA advisor and various 

funding partners, accessing both public 

and private funds. The Fund provides 

Partnership for forest protection and 
sustainable agriculture - AGRI3 Fund 

provided by Rabobank Brazil, the AGRI3 Fund 

will provide a de-risking solution, resulting in 

a longer tenor and a grace period.

It is unique that Rabobank, as a private bank, 

will promote the partnership goals among 

its clients and business partners, and provide 

commercial debt from its own balance sheet. 

Eligible projects will mostly be sourced 

from Rabobank’s corporate and rural client 

base. Projects should focus on at least one 

of the objectives for forest protection and 

reforestation or on sustainable agriculture. 

In addition, these projects will always 

contribute to improved rural livelihoods. 

de-risking financial instruments and 

tailor-made technical assistance to  

enable the transition towards Integrated  

Crop-Livestock-Forest (ICLF) systems.  

This climate-smart agriculture practice 

consists of rotating land use for 

agriculture, live  stock and forestry.  

A proven technique, ICLF achieves the 

same yields as conventional agriculture, 

but uses six times less land. 

 
Restoring soil quality and  
producing more food 
The first project announced by the new 

Fund is Grupo Scheffer in Brazil. This family 

farm keeps livestock and produces cotton, 

cottons seeds, soy beans and corn. The 

project aims to implement a much more 

sustainable way of growing soy, using 

so-called subsoiling techniques. Not only 

will the environmental impact decrease, 

the yields are expected to grow. Being 

able to produce more food with a lower 

environmental footprint is driving the 

farm’s shift towards sustainable agriculture. 

However, the investments needed to 

transfer to the new agricultural practices 

take several years and are expensive. 

Productivity will initially decrease for 

two years and commercial finance is 

insufficient to bridge the gap with the 

amounts needed for investment. 

A different financing approach is required: 

in addition to the commercial finance 
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Rabo Partnerships

Rabo Partnerships provides advisory services to financial 
institutions and food and agricultural value chains in developing 
countries and emerging markets; makes equity investments in 
selected financial institutions; creates networks and alliances 
through partnerships with likeminded parties. These activities 
contribute to financial inclusion, rural development and food 
security.

rabobank.com/rabopartnerships


